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In this project, | have considerd a broad sense of hierarchical strategic
communication games including two-stage games. As theoretical works, 1 have studies equilibrium
selection in the class in which the well-known approaches have no bite, and proposed a solution.
Furthermore, 1 have clarified the (informationaly) robustness of the existing works. As applied
works, | have considered (i) information transmission through mass media in the context of
elections, and (ii) information transmission related to the allocation of authority of decision
making within organization.
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