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An analysis of financial insurance function through the trade credit mechanism
and the determinants of trade credit before and after M&A activity
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I estimate the target effect on the use of accounts payable, especially
before and after the M&A deals. Based on the bargaining power story on the use of accounts payable,
the research empirical analysis tests whether or not acquirer with large target M&A increases their
accounts payable after the M&A deal. To capture the bargaining power change of firm, as a unique
point of this research using the M&A case. Using the sample from Japanese non-cross-border M&A deals

among listed firms between 2012 and 2018, 145 M&A deals are confirmed. The empirical findings show
that consistent with the research conjecture, acquirers significantly increase their accounts
payable after the large target M&A. Two contributions are that, first this research supports the
determinant of accounts payable through the bargaining power story, as previous literature argued
it. Also, this research contributes to add empirical evidence to growing literature of firms

working capital management.
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